As Featured In:

OCTOBER/NOVEMBER 2007

Vacation Homes

Above: Glacier Clubhouse - Great Room Interior Top: Glacier Clubhouse Exterior at Dusk




| GROUND FLOOR

s at The Glacier

Club are made from

Stone and tmer

to blend in with tha

SLTTOUNCH

ng groves

of Ponderosa pines

THE INSIDE TRACK ON THE LATE

5T CEVELOPMENTS

The Glacier Club, Colorado

The Glacier Club, which sits quietly in
Colorados southwest corner amid 745

acres of ambling meadows, Ponderosa

pines and imposing mountains, is one of

the newest developments to stake a claim
in Durango. The old cowboy town has
recenty started growing with a flour-
ish of developments as buvers have been
charmed by the citys low-key wibe and
natural beanry. “People fall in love with
the lifestyle here” savs Rick Carlton, who

developed the property witlh his wife,

Andrea. "It not faney like Aspen or Vail
we're a real town with regular folks”
Carlton should know, For the better
part of two decades, the Santa Fe devel-
oper and a variety of partners have had a
hand in ereacing niches m the lush land-
scape around Durango, which is perhaps
best known for 1 narrow-gauge railway
to up-country Silverton as well as being a

mecca for many mountain biking pros.

With the Glacier Clab, Carlton s offer-

ing multi- and single-family homes that take

th 1'.\1:3.';511':.: cues from natare, That ranslates
ineo lars of stone and timber ourside, with
the reguisite sea of marble and wle inside
[he development currently offers a selec-
tion of 360 properties for sale, Prices range
from $600,000 for a 1,539-square-foot
rownhome o %2539 million tor a 5, 187-
square-foot duplex, with homes offered at
¢4 million to $5.5 million. While there are

homesites available, Carlton says most of his

buvers—many of whom are sceking relief

from the heat in neighboring states such as
Oklahoma and Arizona—are “mainly look-
ing for turnkey sccond homes”

Buvers can take advantage of the Gla-
cier Clubk 27-hole golf course that snakes
its way through the property. The Arthur
Hills— and Todd Schoeder—designed links
offer unfettered vistas of snoweapped peaks

along with such challenges as water haz-

ards and a myriad of trees. At the center
of the three nine-hole courses, the club-
house serves as the conmunity’s hub and
offers living rooms with stone fireplaces and
leather club charrs as well as ourdoor dining
terraces that overlook natural wetdands, Bue
even Carlton knows that a great golf course
does not a successful development make.
“We offer much more than golt)” he says,
suggesting that the nearby Animas Raver,
which provides some of the best fishing
and white-water rafting in the state, and
the hiking in and around Silverton give
homeowners plenty of activities to choose
from. In the end, what the Glacier Club
ultmately is selling is not just the serene
golf or well-crafted homes, but the price-
less beaury arcund it
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